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Latest Car Fayinn \Vane Sees Curtailed Ou tput Real 


Report Reveals Higher 
Buying Power of Dollar Solution of Dealers’ Problems 


| NEGOTIATIONS WITH | Cites Fallacies in Junking ees Plan and Urges Con- 


June Volume of Financing Shows Good Increase Over) tinuance of Present Policy of Holding 


Last Year; ae Gane Sales Hold | FORD, G. M. DENIED BY Production to Demand 
p We | a ~ 
| HOUDAILLE HERSHEY | EW YORK, Aug. 11.—"No junking bonus can be substt- 


ASHING’ ‘eflection of the increased | . % tuted for salesmanship,” is the conclusion by C. A, 
buving power of the dollar is seen in the automobile| CHICAGO, Aug. 11.—Following @| Vane, president of the National Automobile Dealers’ Asso. 


financing report of the Census Bureau just issued by the snigtet tak Gale Weed tam Conaaeeh ciation, in discussing the economics of junking funds in the 
Department of Commerce. * een nt ee ~~ | Motors are negotiating for control | Current bulletin of that association. 


New cars bought in June show an BENDIX NET SLIGHTLY of Houdaille Hershey Corporation —-* This discussion by Mr. Vane was 
average valuation of $394 compared the following statement was issued | | opened in the July bulletin of the 
to an average valuation of $405 on last night at headquarters here of | SMALLER INDUSTRIES prey iation and will be continued in 
cats bought in June, 1930. | OFF FOR FIRST HALF, Houdaille Hershey: | the September bulletin. In this in- 

A worth-while and gratifying in- 


eee te sugdiaaiane emma Tie as INCOME OF $1 500 000 “Claire L. Barnes, president of the | URGED TO C0- OPERATE | ‘tament Mr. Vane calls attention 


| Houdaille Hershey Corporation, who | he actual loss which must be 
lars i shown in the June total of 7 jis in the East at the present time, | BY PRESIDENT HOOVE | absorbed either by the owner, the 
$57 340,035, as compared to the June, | was reached by telephone regarding | | dealer or the manufacturer if cars 
1934, total ot $53,802.394. Total sales CHICAGO, Aug. 11.—Net income} the rumor that the two largest auto- | - are junked before they have reached 
in June of both new and used cars of Bendix Aviation Corporation | mobile manufacturers were negotiat- ILVER BAY. N. ” /an absolute junker stage. 
amounted to $104,089,939, as com- | for the six months ended June 30, ing for control of the corporation S Y., Aug. 1l.— 
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Further, he points out that the 


pared to June, 1930, sales of $138.-| 1931, was in excess of $1,500,000, “Mr, Barnes denied the report and | aon ae Hoover mus | junker funds as now disbursed ne 
207,191 | equal to better than 70 cents a share | declared there have been no negoti- | *°#@ at Me opening of the Smatlier | cies: : eee nsnane 
q , Business Conference today stressed |‘%¢ industry will not increase to 


The number of cars sold in the! on the 2,097,454 shares of capital | ations of any kind with the com- 
first half of 1931, 1,403,705. as coms} stock outstanding, and fell only! »: 2S ’ i >» article.’ 

U0. as ; : : ’ y| panies mentioned in the article. ; a }nually, but , sles 

pared to sales during the first six | slightly below the net of $1,530,937 face of the depression. aut will merely shift the 


ot burde . “ig? 
moucos of 1930 of 1,662,184. Sales in| in the first half of last year, which The meeting was the first ever |2U"den of junking from the shoule 


dollars for the first six months of | was equal on the same basis to 73| FLVE-CENT RUBBER SETS called specitically to consider the oe a aes heeds pee ae 


190,000 | “uret thence back again to the 


3 otale 54g 5° . ; o t problem ot the al ‘ ‘ 
1931 totaled $546.530.469, as com-. cents a share. ALL-TIME LOW FIGURE peer _ cian ‘Sosskaane new car buyer 


the merits of co-operation in the |°'Ual number of cars junked an- 


pared to sales of $682,758,448 for the This estimate would indicate June | Th al i 
first six months of 1930. ‘quarter net of more than $710,000, | Hoover said anna real setution te the problem 
Sales of new cars for the first six; compared with first quarter net of New York, Aug. 11.—For the first) “I am interested to learn that | 4s Mr. Vane sees it is a curtailment 








$798,000. which included $221,000 of | time in the history of the rubber) a conference of smaller industeies |S production to an actual normal 
-recurring, profits. and wilh net) trade, crude rubber was quoted at | has been called at Silver Bay to emand, which he places at 3,000,- 
234,349, as compared to sales of | in second quarter of 1930 of $779,251.|5 cents a pound. August, old con-| piomote charting of industrial | 90@ to 3,500,000 vehicles rather than 
759.420 with a dollar value of $428.-| With dividend requirements for | tracts, sold at 5.00 on the call, a de-| courses in the light of an exchange 5,000,000 vehicles that have been 
558,104 for the corresponding period | the first six months of 50 cents a/ cline of 30 points, while the other} of thought and experience by the | produced annually in recent years, 


months of 1931 amounted to 603, 507, 
with a total dollar value. 


meet 


of 1930 share, at the current $1 annual rate,! old contracts were 10 lower. | repa esentatives of _ the moderate- Mi Vane'’s discussion of this 

Sales of used cars totaled 760.285] covered by a margin of more than| ‘The active deliveries on  thej sized units in our industrial struc-/| Problem and the many problems 
with a dollar value of $204,.775.052. as | 20 cents a share, interests close to| standard contracts were down 12 to) ture. — that grow out of it is as follows: 

compared to 845.478 with a dollar| the company do not anticipate any| 18 points, with new record lows Such stock-taking of the fac- Those who oppose my viewpoint 

value of $231,680,094 for 1930 The | change in the present dividend rate | established throughout the list. jtors of management, planning.| May say that my position is incon, 

average value of a 1931 used car|at the meeting of directors to be; Liquidation and stop-loss selling [labor safety, costs production and | sistent because here is a way 0 

was $274 for this period, as com- | held in South Bend today. | was uncovered, influenced by the] distribution should make for sound | cutting factory production and ~ 
practices and Stablization in the| elsewhere and again in this article 


pared with $269 for the correspond- Announcements of the three new; weakness in London. New lows were 
ing period of 1931 recorded in that market, while 


The financing volume in dollars! 


smaller industries. And likewise it} call attention to the need of faa- 


(Continued on Page 2) | tories reducing production from the 


| 
! 
| 
Singapore was at the previous rec- should have a substantial effect 
fov all types of cars during the first ord low on industry generally when it As mythical normal of 5,000,000 or more 
six mouths of 1931 amounted to} MEMPHIS FORD PLANT reemen thes Se —— SGUALE TOS | URES they have been trying to build 
$594731 407. as compared to $413-| SPEEDS UP PRODUCTION BRIGGS SHOWS DECIDED [fin dustrial labor | ta tare 2000009 98 8:00.08 
979.723 for the first six months of NET EARNINGS INCREASE| “Business stability will be built| The inconsiste : 
1930. ‘The total number of new and Memphis, Tenn., Aug. 11—The ; ste ) yul le inconsistency is imaginary, 
used cars sold amounted to 1.403.705, | Memphis Ford plant is running a be only een of the | not real. I do not control the pro- 
as compared to 1,662,184 for the first | greater number of hours in August Detroit, Aug. 11.—Briggs Manu- a ao - oo of by mous duc tion schedule of the American 
six months of the preceding year |than in preceding months, Thomas | facturing Company reports for quar-| | their = ted o anc me »u upen automobile manufacturers and they 
J. O'Neil. assistan manager, re-| ter ended June 30, 1931, net profit | ‘Mel united effort in analyzing their | care little if anything about what 
GETS PAN-AM. FRANCHISE | yorts | of $508,357 after depreciation Fed- | common problems and their co- | my estimate of a normal production 
Jackson, Miss., Aug. 11 (UTPS) “Business is on the increase and | eral taxes, etc., equivalent to 25 oo _ = ne es . | hn + Om getting forth the etiects a 
F. S. Cannon has secured the! every indication is that we will op-| cents a share on 2,003,225 no-par| co iipert T ieee men e so seared help you understand the reasons 
| ges, president of the | why the factories won't agree to auy 


woolesale {franchise here for Pan-/| erate more days a week this month | shares of stock, This compares with 


Anierican gasoline, motor oils and | than we did in July, when the plant | $43,731, or 2 cents a share in pre-| 

; ” ‘ - emphasize the value of the advertis- oduct I yh the ij 
troleun ct le ane e a wee le arte 2771.06 or|: production, though they will agree 
P > was apevatng Sees cons o Hem (=a quarter and § * 0 jing in counteracting the business 


7 share, in June quarter of 
$1.38 a shat ee Quarter | Slump. ( ontinued on Page 2) 
previous year, lee ee aaa 


| Net profit for six months ended | 


| —! _— June 30, 1931, totaled $552,088 after | = 
Late News Flashes ° © = «= 7Months' Chevrolet Sales 
Detroit, Aug. 11.—The Motor Wheel Corporation de-| !9° | In Philadelphia Top All 1930 


. » ad ¢ 25 + 
clared its regular quarterly dividend of 25 cents, payable) . 55) worK ON ILLINOIS ROADS 


Advertising Federation of America,| proposal that artificially cuts theit 


a ++ 





September 20 to stockholders of record August 10. Chicago, Aug. 11.—During the PHILADELPHIA, Aug. 11.—Reg In July of the present year, 767 
* * : : 

‘ ie ; . . week ended July 22 state and county istrations of Chevrolet passenger registrations of Chevrolet passenger 

New York, Aug. 11.—Spicer Manufacturing Company | lighway construction gave employ-|cars in this city, which has the |... were recorded for this county 

and subsidiaries report for six months ended June 30, 1931,) mont to 7.200 persons in Illinois same physical boundaries as Phila- ee , 





delphia county, have been making rhe record number of registrationg 


vet loss of $279,830 after expenses, depreciation, etc., com-| 
ne SS - I f > | decided advance as compared in the county for that month hith, 


° e . ee > & ~ ° . 3 Bn aes aos iil . la 
paving with profit of $417,914 before Federal taxes in first | | ODAY | with a year ago, and July just end- | e¢rto was 760, in 1928, when Ford 


‘ ” 
half of 1930. ed saw the largest number of pas- | was virtually out of the picture o 













7 " . ° : ‘ id ‘ , = > | senger car registrations Chrevolet production, and when Chevrole 
fulsa, Aug. 11.—Daily average production of crude oil | Sparks “ oe ‘i Page ” lever has had here for that calendar dealers did not take any pera 

in United States in week ended August 8 totaled 2,551,807) eo Seeds Shakers. Page 3, Month. credit for this large number o 

ats S — . 1 ounce eri re l ieVvrotel sales Cause at 1 CO pe 

barrels, an increase of 61,384 barrels, according to the Oil! Editorial: “An Object Les oo z aaa Re ned = ron fr om a in “i _ } wi ‘aaa dean, 
= ae . Dealers’ Association sho that f i a car in their own ice class. 

and Gas Journal. : P son nae econ fs : Tr Pdee 4 January 1 to August 8 of this year,| This year, however, there has beet 

: : a : sr | Engineering News an ow registrations of Chevrolet passenger | plenty of competition 
Oklahoma (¢ ity, Aug. 11.—( ontinental Oil Company has Developments ... cs Page 7 ears for Philadelphia county num- ; The increase of registrations ia 
posted a wholesale price of 4 cents a gallon for United REFERENCE TABLES | bored 5,294, compared with 5,290 for | this county is nol due to any one 
Siates Motor gasoline, a fractional advance. The announce-' Cumulative Passenger Car | the entire twelve months of 1930, or | certed campaign efforts, for nese 
2 he radicrti _ . inated . a Bs Registrations for July Page 3/2 lead of four regisivations, in| have been none, but is attribute 
> > s > 

ment caused predictions in petroleum ee oe . general Calendar of Coming Events Page 4| slightly over seven months, over the | to wider acceptance because of im~ 
increase in Oklahoma wholesale prices. Retail prices were Passenger Car Equipment total number of registrations from | provements in models and of gen- 





expected to be changed accordingly. and Accessory Chart ..... Page 6| January 1 to December 31, last year.! eral popularity of the car 

















Vane Sees Lower Output . 
As Real Aid to Dealers 





(Centinued from Page 1) 


to any one that artificially increases 
their production. 

At the time when they were build- 
ing 1,500,000 more automobiles than 
normal] production demanded, they 
were getting 1,500,000 more sight 
drafts paid than if they hadn't built 
those cars. Any time they cut 
1,500,000 cars out of their produc- 
tion, they cut out their profits on 
1,500,000 units. 

Any plan that is aimed at improv- 


ing the automobile situation will 
have to have something in it to 
appeal to the manufacturer's self-| 


interest if it is proposed to win the 


manufacturers co-operation. A plan} 


that aims at reducing new car out- 
put then, on its face does not have 
this appeal. I have gone into this 
at length to explain why the manu- 


facturers will not consent to an in- 
crease of the junker allowance 
where it reduces new car produc- 
tion 


The alternative to this method, of 
course, is for the manufacturers to 
appropriate from surplus cash now 
on hand funds with which to carry 
on junking right now. That would 
mean vehicle destruction without 
the delay of waiting for new car 
sales. 

There would be at Jeast poetic 
justification for their action, be- 
cause these surpluses were created 
by profits derived from the sales of 
the very cars that now need junk- 
ing. 

If Ford had adopted a junking 
plan at the same time as, and sim- 
ilar to that of Chevrolet, some 
300,000 more cars would have been 
removed from the road by the in- 
dustry in the last three years. But 
with Ford refusing to follow Chev- 
rolet’s lead, it has been a bit dif- 
ficult for some of the smaller pro- 
ducers to segregate as much as 1 
per cent. on new car sales for used 
car scrapping. 

Just a Change Method 


Owner junking still outweighs in 
importance and number the junking 
of cars by automobile dealers. But 
that is changing, and it may be that 
the junking fund is the thing that 
is changing the percentage. If this 
is so, then this also ought te be 
examined for its effects. 

1, Is the junking fund, as now 
operated, increasing the total num- 
ber of cars junked by the industry? 
Or 

2. Is the junking fund, as now 
operated, merely transferring the 
junking from the owner to the deal- 
ers? And 

3. If its main achievement is that 
it transferring ‘owner junking’ 


is 


to ‘dealer junking,’ is the transfer !$25 worth of merchandising value 





being effected merely because the 
dealer has found a way to give the 
owner $25, $35 or $50 for a car that 
the owner was formerly willing to 
send to the junk pile without being 
paid this $25, $35 or $50? And 

4. If question No. 3 is answered 
affirmatively, would the result of a 
junker rate increase merely be that 
the dealer would be able to pay the 
owner $250 for an automobile which 
the industry admits has a merchan- 
dising value of only $25, and which 
the owner, up to now, has been wil- 
ling to junk gt his own expense. 

5. If we are to junk 3,000,000 cars 
a year at $250 per junker, wil] the 
American public be willing to pay 
$750,000,.000 more a year for new 
cars than those new cars are worth, 
merely to permit industry to 
subsidize the owners of antique 
used cars to move these units to the 
scrap pile? 

6. Wouldn't this increased 
000,000 added to new car prices 
reduce the number of new cars 
sold and thus again defeat the very 
avowed intention for which the 
junking fund was created? 

But there are broader questions 
of economics in the junker problem 





the 


$750,- 


than are indicated even by these 
figures. 
These junker cars, so-called, 


which are now worth $25 (as mer- 
chandise) were sold to the public 
for an average of about $800 apiece. 

The 8,000.00 cars, therefore, 
which cost the public $6,400,000,000, 
are now worth $200,000,000. The 
difference between these two figures 
is $6,200,000,000. 

Granting that the cars are half 
worn out, there is still $3,100,000,- 
000 worth of utility value in these 
motor vehicles. 

Who Wil) Pay Cost? 

Can the owners of these cars or 
the industry or the American eco- 
nomic system, in its present 
Strained condition, stand the de- 
struction of this $3,100,000,000 rep- 
resented by the unconsumed mile- 
age in these cars? 

The industry cannot afford to pay 
the owners $400 each or even $250 
io for these used cars, and the 
owners cannot afford to turn them 
loose for the $25 each which they 
are worth. Thus $225 or $375 worth 
| of mileage (on the average) must 
| still be driven out of these cars be- 
| fore they reach the $25 junker stage. 

No automobile, therefore, be- 
jcomes a junker until there is not 
| more than $25 worth of utility 
| Value in it, as well as not more than 





OOKING FOR A 
SUPPLEMENTARY LINE ? 


For dealers who feel the need 
of a supplementary line, Reo 
now has a Special Truck Fran- 
chise (with regular dealer dis- 
counts) that requires only a 
small initial investment, See 
the New 14-Ton Speed Wagon 
at $625. Compare it with com- 
petition in the lowest price 
field. Then if you want more 
facts in terms of your own 
territory — mail the coupon! 


REO MOTOR CAR CO., Lansing, Michigan 


THE NEW 


REG 


L_.. SPEED 
i: TO’ WAGON 


025 


Poor-cylinder $626, Six-cylinder $725 
Chussio fo. b. Laneng, Michwan 
Dual Wheele Extra 


ADN612 


» 
Please send me at once—either by letter or through your reprerentative—detailea 


of the Reo Special Truck Franchise, 


Name 


(City) 


cement 





(State) 
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in it. 
much as three years apart. 
There is another point to be con- 


These two levels may be as 


sidered, Those who are advocating 
a $250 junker allowance overlook a 
very important condition. 

Outside of a home, an automobile 
and a piano there are very few 
articles for which the American 
buyer spends as much as $250 even 
when new; $250 for a junk auto- 
mobile would be gold-plated junk. 

That amount of money will buy a 
very fine new radio, a very hand- 
some new electric icebox, a very 
beautiful new fur coat, a very bril- 
liant piece of jewelry, a very gor- 
geous wardrobe, male or female. 
And we propose to take that much 
and spend it for just a piece 
junk, 

We would have the paradoxical 
situation that the article we broke 
up as junk, no longer salable, was 
worth more than the population’s 
most cherished other possessions. 

That part of the public that buys 
new cars would be asked to pay for 
the waste flaunted by that other 
part of the public that sells used 


cars. If such a scheme were put 
into practice there wouldn't be 
1,000,000 new cars sold a year. 


Buyers would openly rebel against 
any such loading into the cost of 
new automobiles. 
Back at the Beginning 
We are back to the starting point, 
then, of the difficulty, The dealer 


(Continued on Page 6) 


BENDIX NET SLIGHTLY 
OFF FOR FIRST HALF, 
INCOME OF $1,500,000 


(Continued from Page 1) 


products which Bendix has recently 
perfected are likely during the next 
few months. The new products are 
an automatic starting device, a free- 
wheeling appliance and a chassis 
lubricating system. The starting de- 
vice, known as the Startix, already 
has been adopted as optional equip- 
ment by Hudson Motor Car Com- 
pany and Packard Motor Car Com- 
pany. Bendix also has other new 
products in process of development. 

While company does not expect 
third quarter operating profits to 
equal those of the preceding quar- 
ter, it will again have non-recurring 
profits to include in net income for 
the third period of approximately 
$200,000. Thus, the company need 
earn a net operating profit in the 
third quarter of but $325,000 to cover 
quarterly dividend requirements of 
$524,361, In the third quarter of 
1930, company reported net income 
of $187,247. 


| EDGEWATER, N. J., FORD 

| PLANT VALUATION CUT 
DOWN BY $1,000,000 
| Hackensack, N. J., Aug. 11 


rhe 
| Bergen County Tax Board, by 





the 
|vote of two of the three members 
| Frederick P, Saum, the president 
l'and Louis Ruckner, ganted to the 
iFord Motor Company today a 
$1,000,000 reduction on the assessed 
valuation of its new plant at Edge- 
jwater. Patrick Henry Maley, the 
| Democratic member of the board, 
| 


| 





made then, did not vote on the mo- 
tion of the president and appeared 
surprise@ at what he termed the 





When former Governor A. Harry 


| Moore had concluded his evidence | 


urging the reduction, Mr. Saum 
read a prepared statement and ad- 
mitted the board had been “guilty 
of discrimination in determining 
on the valuation of this property in 
question,” 

The borough assessor fixed the 
valuation at $2,258,000 and the 
county board added $1,000,000. James 
F,. Gannon, Jr., former director of 
finance and revenue of Jersey City 
called as an expert witness by Mr. 
Moore, said the waterfront and 
buildings were valued at $2,200,000. 
Mr. Maley said the estimated cost of 
producing the plant was $4,100,000, 
but Mr. Gannon replied that this 
had no bearing upon current values. 

When the hearing ended Mr. 
Maley charged the president with 
prejudging the case, calling atten- 
tion to the prepared statement. 


of | 


who a few months ago recommend- 
ed the $1,000,000 increase which was | 


unexpected action of his associates. | 














SPARKS from DETROIT 








Here’s an Offer 
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Echoes of the Show 
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Floating Power Airplanes 





Ray Sackett—Guest Conductor 


E 

B Sackett gets the big break. He is firing the initial gun 
in the guest-conductor series of “Sparks,” inaugurated so 
that yours truly can enjoy a vacation. Sackett, you know, 
| heads the publicity department of Advertisers Incorporated 
'of Detroit and therefore knows something about the duties 
of a conductor, particularly if it has anything to do with 
breaking into print on subjects having to do with Chrysler, 
Dodge, De Soto and Plymouth. We disclaim all responsi- 
bility as to what he has to say in today’s effusion. 





CAUSE he came to bat first with his stuff, Ray, 





* * * 


EAR CHRIS—While you’re up around Westchester play- 
ing golf and sleeping, if you get tired of that car Paul 
G. Hoffman of South Bend let you take, call up Frank Kivlan, 
Murray Hill 0055, at 1538 Chrysler Building ... He is man- 
ager of our N. Y. office . .. Advertisers Incorporated, you 
know ,.. He'll get you one of the new floating power Ply- 
mouths, or a Dodge, a De Soto, or a nice new Chrysler De 
Luxe for your vacation ,.,. And, as the old maestro, Ben 
Bernie, says, “I hope you like it.” 
One of the execs at Plymouth wants to know where you 
and Bob Ross of the Times got your dope on those 24,000 
Plymouths for July production, and the 20,000 orders on 
hand for shipment the first of August... You know all we 
gave out was the 1,249 Plymouths registered in Wayne 
county in July which beat every one else... We told him wé 
didn’t know and you wouldn’t tell who your underground was 
..« We'll have to watch the censorship . , . Too many slips 
these days... But how can we help it if you fellows dig up 
ithe figures, b 


ssn 


* £ « 
OING over to the place where they have the funny glass 
in the front door... You know for lunch... The placé 
| where we got the idea for the spooky flame-colored Plymouths 
| with the one way mirrored glass ,.. Will have one on you, 
| + ‘ * 
HAT a swell vacation job you stepped into when you 
W took on that special assignment for Dodge ... The one 
| where you tell the wide world about the hundreds of old 
| Dodge dealers who are sitting pretty after ten or fifteen 
| years with Dodge alone... The fellows who knew John and 
| Horace Dodge the way you know the big shots in the industry. 
today ... Boy, those dealers sure knew a good line of cars 
when they saw it, didn’t they? ... Why can’t we be that 
lucky ?... Dodge may have its Marathon car... They ought 
to christen it “Eternity,” but the big corporation itself just 
goes on and on, as fresh as a daisy and adding strength with 
every stride. 


* * * 


AY, old boy, or shouldn’t we cail you old boy, if you're 
down in the big city go up to 1538 Chrysler Building 
and tell Frank Kivlan to give you a pass to the tower of that 
| 1,040 foot bldg. ... Then you can look down from a real 
elevation ... Just to help your perspective when you get 
| back to the twenty-eight story thing where you have your 
| office in Detroit. 
Up on the sixty-eighth floor of the Chrysler Building Is 
| W here we threw the big party last Auto Show time for that 
| fellow Sef from Colfax, Cal. ... You know, the fellow who 
wrote the ninety-three word essay on “Why I’d Buy a Ply- 
mouth” and won himself a grand a year for life and a freé 
trip to the Show ... He wrote a coupla cols out in Cal, liké 
“Sparks” or sumpin and we had him meet a bunch of the 
spiffy NY columnists and high-priced gag men . . . Harry 
Hershfield, Hi Phillips, Grant Rice, Floyd Gibbons, Bide 
Dudley and the rest... Then he went back to the little old 
‘town in the mts, promptly outgrew the place and the paper, 


(Continued on age 4) 


| 
j 
| 
| 
| 
| 











onthly Sales Analysis 


Reveals Profit Makers 


And Likely Customers 


By DAN STEIBLE 
Methods Research Department, Remington-Rand Business 
Service, Inc. 


HE development of a small retail tire store in eight years | 
into one of the largest automobile supply houses south | 


of New York city has been the accomplishment of David 
Peskoe, president of the Norwood Tire Company, main office 


at Long Branch, N. 
and Perth Amboy. 
Mr. Peskoe ascribes his success in | 
large part to a personal analysis | 
which he has made from the very 
beginning of the records 
salesmen with particular 
to the amount of profitable 
chandise they sell, as against the 
jess profitable items. The increasing 
volume of the business gradually 
made it next to impossible for him 
personally to analyze the figures 
correctly in time for results to be 
of the greatest benefit. This anal- 
= however, was one job which 


to clerical help. 


At this stage, he admits, he stayed | 


awake “many a night trying to| 
visualize what kind of system or 
machine would help me most, in| 
bringing these figures before me in| 
compact shape, accurately and 
Speedily." The system which he 
finally adopted was worked out 
largely by himself. 

The Norwood Tire Company han- 


dles 30,000 items, 
350 manufacturers, 
of their volume (and likewise their 
profit) comes from the sale of the 
products of twenty manufacturers. 
Tt was a 
tance of 
lines that started Mr. 
analyzing the salesmen’s_ reports 
and customers’ purchases 

In the machine system finally 
adopted, copies of the” original in- 
voice are filed by customer and 
after the month's billing is com- 


but 70 per cent. 


pushing 
Peskoe to 


pleted the analysis clerk distributes | 


all sales of products of the twenty 
companies to each customer's sales 
analysis sheet. As the items are dis- 
tributed, the amounts are subtracted 
from the total amount of the in- 
voice, the difference entered in the 
miscellaneous column and the ma- 
chine is ready for analyizng the next 
invoice. 

When all invoices for a customer 
have been analyzed, a total is taken 
from each column. Each customer's 
account is analyzed in the same 
way. The grand total of all the 
customers’ sheets agrees with the 
total billing for the month. One 
clerk does the entire month's analy- 
Sis in about two weeks and the fig- 
ures are absolutely correct and early 
enough to be of real help in deter- 
mining the sales policies of the 
company. 

Every three months the salesmen 
are given a complete analysis of 
the purchases of each customer. 
These figure facts are of great value 
in stimulating sales of the profit- 
able products. 

“We are now able to determine 
accurately which of our customers 
are not buying those items which 
return to us the greatest profit,” 
Says Mr. Peskoe. “With this inéor- 
mation, Our sales manager and my- 
self are able intelligently to direct 
the efforts of our salesmen so that 
they can bring sales pressure where 
it will do the most good. The re- 
sults have been unbelievably profit- 
able. My experience convinces me 
that accurate sales analysis prompt- 
ly delivered can be used by the 
management as an effective stim- 
ulus toward increased revenues.” 


FORD’s BUFFALO ASSEMBLY 
PLANT WILL OPEN SEPT. 1 
Buffalo, Aug. 11.—Construction of 
the new assembly plant of the Ford 
Motor Company on the outer harbor 
has progressed to such a point that 
officials are planning to begin pro- 
duction there about September 1, 
well in advance of the original 
schedule. 


GETS BUS LINE PERMIT 
Richmond, Va., Aug. 11 (UTPS).— 


The state Corporation Commission | S. C., 


has acted favorably on the applica- 
tion of Cecil Hapler for permission 
to operate a passenger bus line be- 
tween Millboro and Hot Springs, 
making two trips daily. 


r. Peskoe had refused to delegate | 


purchased from | 


realization of the impor-| 
these profitable | 


| 


of his} 
reference | 
mer- | 











| Hetherington 


J., and branch stores at Atlantic City 


G. P. A. AUTUMN GOLD 


STRESSES EARLY SALES| 


New York, Aug. 11.—‘Early sales 
are extra sales.” says the G. P. A 
Radiator Glycerine booklet, Au- 
tumn Gold, addressed 
“because you don’t have to 
Overtime or increase overhead.” The 
booklet urges dealers to minimize 
the last minute rush when freezing 
weather is predicted by pushing 
early fall glycerine business made 
possible by glycerine non-evaporat- 


pay 


ing qualities, no matter how warm 
the weather. 
Concrete dealer suggestions in- | 


clude advising prospects, while they | 


leave cars for other ser- 
P. A. glycerine merits, 


get gas or 
vice, of G 


leaving printed notes on night stor- | 


age windshields and_ telephoning 
regular customers suggesting anti- 
freeze. 


“Autumn Gold is devoted to 
helping dealers cash in on the Gly- 
cerine Producers’ Association's big 
1931 advertising campaign. 


CHEVROLET TRUCK MANAGER 
Omaha, Neb., Aug. 11—Dewey M. 
has been appointed 
manager of the truck department of 
Miller-Knuth Chevrolet Company. 
Mr. Hetherington was for several 
years associated with Chevrolet deal- 
ers in the retail field and is a mem- 
ber of the “100 Car Club.” 


SALES MANAGER NAMED 


to dealers, | 





PLYMOUTH SHATTERS 
‘FRISCO AND NEW YORK 
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ROUND TRIP RECORDS | 


San Francisco, Aug. 11.—Driving 
a new floating power Plymouth, L 
B. Miller, noted cross-country pilot, 
completed the fastest round trip 
ever made by an automobile from 
this city to New York and return, 
covering the 6,287 miles in 132 hours 
|} and nine minutes. 

Miller’s time was at the rate of 
47.52 miles per hour, thus breaking 
the previous record of 167 hours and 
59 minutes which he had previously 
made with a Chrysler Imperial ‘80 
in 1926 by 35 hours and 50 minutes. 

Miller was checked out at the 
| Oakland ferry last Tuesday at 5 
a. m. by the Western Union, whose 
representatives acted as time ob- 
servers at every control point along 
the route where stops were made to 
take on gas and oil and supplies. 

Plymouth officials point out that 
the fastest time of a railroad train 
from San Francisco to New York 
is several hours slower than this 
record-breaking crossing of the new 
; Plymouth, Miller kept ahead of the 





| schedule he had mapped out at all | 


times. Never was it a case of catch- 


ing up. 


TRAFFIC GROUP FAVORS 
R. R. FREIGHT BOOST 


consisting of the traffic agents of 
285 of the strongest corporations, 
|}municipalities and trade organiza- 
‘tions of the state, has gone on rec- 
ford in favor of an emergency in- 
| crease in railroad freight rates. 

However, the committee does not 
favor the 15 per cent. increase the 
|railroads have asked the Interstate 
Commerce Commission to. give. 
Rather, it is the committee's view 
the increase should consist of a 
fixed amount levied against each 
carload. Less than carload lots 
| would not be touched. No amount 
was specified. 

The resolution said: “The New 
Jersey Traffic Advisory Committee 
japproves in principle the applica- 
ition of the railroads for emergency 


Seattle, Wash., Aug. 11.—Charies | relief by the increasing of freight 


N. Smith has just been appointed 
retail sales manager of Transport 
Corporation, state distributor for 


Willys-Knight and Willys, according | 


to Martin J Johnson, president. 


charges and recommends that such 
jinecreased charges be applied on 
| carload shipments only through the 
establishment of a surcharge per 
car. 





Newark, N. J., Aug. 11.—The New 
Jersey Traffic Advisory Committee, | 


| 








BORN in Jersey City, N. J., A. Van 
Der Zee’s first business connec- 
tion following his graduation from 
high scheol was w : the New York 
Central Railroad, with which he be- 
came associated in 1910, and where 
he was employed in various capaci- 
ties in the operating department un- 
til 1916, when he resigned to take 
his first position in the automobile 
industry with the Chevrolet Motor 
Company. 
Shortly after the’ United States 
entry into the World War he re- 
signed from Chevrolet to enlist in 





es 
the navy. Following his discharge 
in 1919, he rejoined the Chevrolet 
organization, and for the next five 
years served as a special representa- 
tive of the general sales manager, 
being transferr.d later to Cincin- 
nati as zone sales manager. 
Leaving Chevrolet in 1924 he be- 
came associated with Duyant 
Motors, and for three years served 
as regional sales manager in charge 
of the Atlantic Coast region. 
Joining the Chrysler organization 
in 1927, Mr. Van Der Zee served as 
regional sales manager at Cincin- 
nati and at New York, later being 
appointed general sales manager of 
the Plymouth Motor Cor poration. 





He served Plymouth in that ca- 
pacity until May, 1930, when he was 
appointed general sales manager 
for Dodge Brothers Corporation. 

Although he plays golf occa- 
sionally, his friends say that Mr, 
Van Der Zee is too occupied with his 
family and business to develop a 
characteristic hobby. His academic 
training terminated when he left 
high school, nevertheless he is an 
avid reader and has never lost his 
ability to study. Possessing a keen, 
analytical mind, he is widely known 
for his uncanny ability to make 
rapid, accurate decisions, 

Of the 400,000-odd words making 
up the French language, Mr. Van 
Der Zee is particularly fond of two 
—‘specific’ and “definite.” Not 
only are they his favorites as words 
go, but they express exactly what 
he expects and demands from those 
with whom he works. 

Closely in touch with the ever 
and rapidly changing trend of pub- 
lic fancy in automobiles, Mr. Van 


| Der Zee has piloted Dodge Brothers’ 


sales program forward during a 
period that has been anything but 
a bed of roses for sales managers in 
any line of business. 


BRUCE FORD, BATTERY 
FIRM MANAGER, DIES 


Philadelphia, Aug. 11. — Bruce 
Ford, second vice-president, general 
manager and a director of the Elec- 
tric Storage Battery Company, died 


at his home today, after a long 
illness. He was 58 years old. 
Born in Brooklyn, Mr. Ford was 


graduated from St. Paul's School, 
Garden City, L. I., and then from 
Brooklyn Polytechnic Institute. He 
became engineer in charge of devel- 
opment and design in the Electric 
Storage Battery Company, and in 
this capacity had to his credit more 
than fifty inventions in the storage 
battery field, the patents being 
owned by the company. 

His wife, the former Sophie du 
Pont of Wilmington, Del., survives. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING BESULTS 
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An Object Lesson 


the world have lately been focused | 


HILE the eves of 

on Germany and her financial plight, we have seen | 
no mentien of one of the basic causes of the trouble that 
now exists in that country. 


Most of us remember during the post-war period when 
Germany inflated her currency to such an extent that her 
paper money was sold by street hawkers for 10 cents a bale, 
representing a face value of a million marks or so. Simple- 
minded people used to buy a bale of this paper to boast that 
they were at last millionaires. 

During this period the internal debts of Germany to 
her own people were paid off in this deflated currency. 
Other nations refused to accept any such operation and 
insisted in payments in gold, but the unfortunate Germans 
who held debts against their government had to take what 
was offered. 

This whole ope ration had the effect of Wiping out to a 
very large extent the savings, the working capital of the 
German nation. Actually it amounted to a repudiation of 
its debts by the German government. During the war every 
citizen of Germany put all that he could into loans used for 


financing the war. The liberty loans in this country were 
exactly the same sort of financing operation. 
By paying off these loans in worthless paper, the Ger- 


man government did wipe off the cost, or a large part of the 
of running the war, but at the same time it impover- 
its nationals. Now any government is simply the 
sum of its people's condition. Remove the working capital 

all individuals in a country and you have removed the 
working capital of the country. 

We frequently lose sight of the fact that national 
finances are simply the sum of the individual finances of the 
people. Any financial operation which affects the status of 
all individuals in the country will be reflected in the condi- 
tion of the nation. A wholesale cut in wages means a cut 
in the general income 
trv, lessening industrial activity 


Provincial Mindedness 
HERE has been a considerable tendency in various quar- 
ters to criticize President Hoover for his attempt to 
stabilize conditions in Europe instead of confining has activi- 
lies to trying to better conditions here at home. This is a 
typical example of American provincial mindedness, induced 


cost, 
ished 


and business development. 


by our century of isolation from world affairs. 
Washington's advice in regard to keping free of Euro- 
pean embroilments was excellent in its day. Our country 
then was distant from Europe by a couple of months on 
slow sailing vessels. The West Indies were about our only 
nearby foreign buyers, and it took a week at least to reach 
those islands. South America was further removed from 
us than Europe. Conditions served to isolate us even more 


effectively than any wish of our own. 

Today we are distant four or five days from Europe. | 
Tomorrow it may be an overnight hop. Our fancied 
physical isolation has gone down before the march of 
progress in transportation. As faster transport draws 
nations closer together their trade relations increase. 

A concrete example of this drawing together is to be 
found in the estimate that Americans now have $1,500,- 
000,000 of investments in Germany. 

No nation today can go unaffected by the collapse of, 
another nation. Prosperity in every country is built on a 
foundation of prosperity in every other country. When | 


President Hoover and Premier MacDonald of Great Britain 


endeavor to help Germany. they are not actuated by any 
motives of philanthropy. They know full well that their 
own countries will help pay the penalty if Germany is 


alowed to sink inte bankruptcy. 
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This report om economical truck operation in the bakery 
prepared by the General Motors Truck Company, 
| appears in serial form in Automotive Daily News. 
|in pamphlet form are now available at all General Motors Truck Conf. | 


| 
| pany dealer and distributorships. 
| 


HE baker 


| equipment. 





IS YOUR OLD TRUCK PROFITABLE? 


weigh carefully 
DOES THE OLD TRUCK 


—slow up deliveries? 


—make good drivers dissatisfied with their jobs? 
LOSSES AGAINST NEW EQUIPMENT 


IF SO, WEIGH THOSE 
WHICH WILL 


—lower running expense. 


cause 


| plished by 


and hence buying power of the coun- | 


| sized 


—deliver more orders, more rapidly. 

breakdowns and shop expense. 
efficient handling of orders. 
—advertise your store to customers and their neighbors, 
—give promise of trouble-free delivery 
—raise the driver's morale and increase his effort. 
good will. 

—increase the number of deliveries on each route. 


—reduce delays, 
—suggest clean, 


—build customer 
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operation and studies carefully the effect of distribu- 
tion cost on his total profits will frequently find that some | 
lof his major distribution losses arise from unsuitable truck | Within two weeks by Representative 


Check your truck equipment against the items in this table and 
your 


—wuse an excessive amount of gasoline or oil? 
—require excessive service for minor repairs? 
—show signs of needing major 
—disrupt deliveries by breakdowns and troubles? 
—suggest lack of cleanliness in handling orders? 





Increasing Bakery Profits 


field was | 
Pontiac, Mich., and | 
Copies of this report | 


MICHIGAN’S NEW TRUCK 
LAWS TO BE ATTACKED 
BY PALMER OF M. M. T. A, 


who makes a thorough analysis of his truck) , /@™5ims. Mich, Aug. 11.—Invali- 
dation of new and more stringent 
truck laws passed by Michigan’s 
1931 Legislature will be sought 


of the 
Associa- 


Milton H. Palmer, secretary 
Michigan Motor Transport 
tion, he declared here. 

The state representative said he 
would start “friendly” suit to ob- 
tain court interpretation, and pos- 
| Sibly court injunction, on the new 
laws. Kit F. Clardy, member of the 
Michigan Public Utilities Commis- 
sion, asserted that the commission 
| would regard the suit as “decidedly 
unfriendly 

Included the laws which 
Palmer desires to prevent from be- 
coming operative a statute pro- 
viding that contract carriers must 
pay a weight license in the same 
manner aS common carriers. An- 
o: her will broaden the powers of the 
utilities commission ove! motor 
trucks and buses in Michigan. 

Both these laws will become ef- 
fective September 18 unless a court 
order restrains the state. 


decision to buy, 
repairs? 1s 


among 


is 


in the future. 


MEMPHIS’ NEW UNION BUS 
TERMINAL TO OPEN SEPT. 15 





There are few bakers, for 
ple, who have not at some time or 
other gone through the experience 
of buying and operating equipment 
which was unsuited to their work 
Perhaps the individual baker has 
thought of the equipment only as 
unsatisfactory and troublesome. Per- 
haps he has labeled his troublesome 
trucks “lemons.” But the fact 
remains that the great majority of 
unsatisfactory, troublesome and 
costly trucks are unsatisfactory be- 
they are unsuited to the 
baker's work 

During the survey preceding this 
report, the records of scores of in- 
dividual baker's trucks were studied 
thoroughly. Both the work accom- 
the truck and the cost 
of producing that work were care- 


as 


fully analyzed. There are also 
shown elsewhere some of the most 
common defects of equipment now 


used by bakers—defects which make 
the equipment unprofitable 

Each of these points listed 
following installments is an 
that loses money for the 
Sometimes the defects are the 
sult of a fault in the design of the 
truck. But equally as often—and 
perhaps more often—the sus- 
tained can be attributed directly to 
the fact that the wrong truck was 
placed on the baker's route. 

Only a truck which is suited to 
the specific job for which it is pur- 
chased can handle that job at 
maximum profit to the owner. 

That point cannot be overempha- 
Bakers are losing thousands 
dollars annually, not because 
they are operating poorly designed 
or constructed trucks but because 
they are operating trucks wholly 


Se ae 
| COMING EVENTS | 


Si ssaieenieiemammapicamtae cei 


SEPTEMBER 


the 
item 
bake1 


re- 


in 


loss 


of 





exam- 


1- 3—Cleveland, QO. Hotel Statie:, Society 
of Automotive Engineers, twentieth 
annual aeronautical meeting § in 
conjunction with National Aili! 
races 

8-17—Utrecht, Holland, Utrecht Fair. bus 
and truck show 

16-17—Atlantic City, N. J. National Pe- 
troleum Association, annua] meet- 
ing, Hote] Traymore 

20-26—Springfield, Mass. Eastern States 
Exposition 

21-25—Boston, Mass. American Welding 
Society, meeting. The following so 
cieties will participate American | 
Society for Steel Treating, American 
Welding Society, Iron and Stee 
Division, A. S. M. E.; Machine Shor 
Practice Division, A. S. M. E Iron | 
and Steel Division, A. Il. M. E: In- 
Stitute of Metals, A. I. M. E | 

28-29—Atlantic City, N. J. Nationa! Asso- 
ciation of Motor Bus Operators 
fifth annual meeting. Hotel Am- 
bassador. 

"6-Oct. 2—Atlantie City, N. J. American 
Electric Railway association, an- 
nual meeting. 

OCIOBER 

1-l1l1—Paris, Franee. Internationa! Alito 
mobile Salon, 

2- 3—Houston, Tex. American Institute 
of Mining and Metallurgica) En- 
gineers. petroleum division meet- 
ing 

12-16—Chicago, IL Nationa!) Safety Cour 


cl) 
14-16—Pilttsbargh, Pia. Society of Indus- 
trial Engineers, convention 
15-24—Lendon, England. Internationa 
Motor Exhitition, Olympia Hae)) 
| 22-28—Prague, Czecho-Slovakia. Interne- 


tional Automebile Exposition. 


unsuited to make a maximum profit Memphis, Tenn., Aug. 11.—The 
for them on their specific type of new union bus terminal, Monroe 
deliveries and 3d Streets, will be opened Sep- 

Sound truck buying for the baker, tember 15. according to an an- 


therefore, consists of carefully study- | nouncement by Frederick Smith, 


ing the specific needs of his own president of the Dixie Greyhound 
business and applying the results | Bus Lines. In celebration, a unique 
thoughtfully and thoroughly in the | parade typifving every era of trans- 


purchase of new truck equipment, from the 1700's to 1931, 


(To be continued) 


portation, 
is planned 
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and now is on the editorial staff of the Sacramento Union, 
where he just wrote a peach of a story about the new Ply- 
mouth and how Walter P. Chrysler himself is the one entitled 
to all the glory and credit ... Sef ought to know He spent 


plenty of time in personal confab with W. P. in last Jan 
* % ¥ 


HEY’RE commencing to talk floating power in aviation 


NY 


circles . The flying ed of a prominent Boston paper 
covered it July 11 with story and diagrams under head 
“Floating Power Suitable to Aviation?” Wonder what 


the well-known authorities like Wm. B. Stout, Eddie Stinson, 
Buhl Aircraft, Sikorsky, Wright Whirlwipd and the other 
higher-ups in aviation think of the possibility. 

So long, Chris... Hope you shoot a 70... 
Advertisers Incorporated, Detroit. 


qn Cleveland-j;> 


THE HOLLENDEN 


Ray Sackett, 












OUR-station radio in every room 
of this most popular hotel, already 
famed among experienced travelers 
for its homelike comfort, good food 
and excellent service. 
The $2.50 Single, base rate, is effec- 
tive in these DeWitt Operated Hotels: 
AKRON CLEVELAND COLUMBUS 


MAYFLOWER HOLLENDEN NEIL HOUSE 


C. J. Fitzpatrick, Mar. Elmer Hogren, Mer. Tom A, Sabrey, Mer. 
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WESTERN OFFICE, Willard R. Cotton, Mgr., 
333 N. Michigan Ave., Chicago, III. 


The Early Bird.... 
Well You Know 


And so with news. The business man who reads it 
first can act on it and benefit. A week later and the 


news already has been discounted. 


The fastest and most complete news service in the 
automotive industry is obtainable only in Automotive 
Daily News. That is why it is seen every day, every page 
is looked at, and every advertisement has a chance to be 
seen. Maximum value to the advertiser is the result. 


American business men want their business news 
quickly. 


In factories, among leading dealers and distributors 
Automotive Daily News is read every day, every page is 
seen by an average of nearly seven persons. 


This quick method of transporting business news 
should transport your advertising message. It will be 
seen. 


The opportunity is presented in this issue to 
cover the automotive industry very thoroughly at 
— low cost. 
e The distribution, including regular circulation, 
1931 Review and over 75,000. The regular space rates apply, even 
i Fa a though the added distributions will cover 
Practically every dealer and distributor of vehicles 
Reference Number in the United States. 
10,000 independent repair shops. 
4,000 engineers, production men and other tae- 


AUGUST 27 tory officials. 
2,000 jobbers of accessories, parts, shop equip- 


ment. 
10,000 truck fleet owners, truck dealers and bus 








operators. 


Automotive B aily News 


H. A. TARANTOUS, Bus. Mgr., 350 HUDSON ST., NEW YORK CITY 


DETROIT OFFICE, George M. Slocum, Mer., 
Fisher Building, Detroit, Mich. 








VANE SEES OUTPUT 
CONTROL AS SOLUTION 
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High Compression Engines 
And Fuels 


By EARL BARTHOLOMEW 


Director of Engineering, Ethyl 


The following, in part, is te con- 
cluding installment of a _ paper 
presented before the Baltimore 
Section Society of Automotive En- 
gineers, Baltimore, Md. 

To the uninitiated it might ap- 
pear that an increase in compres- 
sion ratio causes an increase in 
bearing loads. Actually, however, 
the average bearing load can ordi- 
narily be materialy diminished by 
an increase in compression ratio. 
This seeming paradox is due to the 
fact that the inertia forces in en- 
gines are almost invariably larger 
than those due to gas pressure. It 
would probably be possible yet to 
find people who believe that cylin- 
ders of a Vee or horizontal type en- 
gine wear more rapidly than those 
of a vertical engine. 

Table 1 shows the pressure on the 
master crank pin of a Wright 9- 
cylinder Cyclone engine operating at 
compression ratios of 5.5 and 7 to 
1 at 1,900 rpm. It will be noted 
that the actual average bearing 
pressures are less than the inertia 
forces alone. In other words, if the en- 
gine were rotated at a speed of 1,900 
r.p.m. without compression or firing, 
the bearing pressures would be larg- 
er than during actual operation at 
full throttle. The increase in com- 
pression ratio from 5.5 to 7 to 1 
reduces the average bearing pres- 
sure from 17,600 lbs. to 16,300 Ibs., or 
7.38 per cent. 

Similar data for a 7-cylinder ra- 
dial Continental engine at compres- 
sion ratios of 5.5 and 7 and various 
speeds show that at 1,485 r.p.m. the 
bearing pressures during full throt- 
tle operation are larger than the 
inertia forces and slightly larger for 
the higher compression. Normally, 
however, this engine would operate 
only at partial throttle at speeds as 
low as 1,485 r.p.m. thus reducing the 
bearing pressure to a very low value. 
At 2,200 r.p.m. the higher pressures 
of the 7 to 1 compression ratio re- 
duce the average bearing pressure 
985 lbs. from the pressure due to in- 
értia forces alone. 

Table 1 also shows the crank pin 
pressure, due to inertia forces, and 
the combined inertia forces and gas 
pressure for an eight-cylinder auto- 
mobile engine now in production, at 
compression ratios of 5.5 and 7 to 
1, It will be noted that at an engine 
speed of 2,550 r.pm., the inertia 
forces become greater than the com- 
bined inertia and gas pressure under 
wide open throttle at 7 to 1 com- 
pression ratio. At higher speeds the 
beneficial effect of the increased 
compression pressure becomes ap- 
parent. At the lower speeds the 
average bearing pressure is greater 
with the combined gas and inertia 
pressure when the engine is oper- 
ating at full throttle, but, except 
during acceleration and hill-climb- | 
ing, the throttle is only partially 
opened at the lower engine speeds 
hence the actual bearing pressure | 
would usually be lower. 

The bearing data for the aircraft 





ar automobile engines are sum- 
marized iln Table I. It is obvious| 
from a study of these data that} 


higher speeds greatly increase iner- | 


Gasoline Corp., Detroit, Mich. 


tia forces and make desirable the 
increased piston pressure of higher 
compression ratios, 

Time does not permit more than 
a brief discussion of the automotive 
Diesel engine. To date, the brake 
mean effective pressure of such 
engines has not approached that of 
the Otto type, and the latter, using 
fuels of high anti-knock value, has 
been able to better the specific fuel 
consumption of any size Diesel en- 
gine. Because of the high explosion 
pressures attained in automotive 
Diesel engines if operated at even 
moderate speeds, the engine must, 
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FIG. 7. The effect of compressio 


engine—discussed in 


for the same factor of safety, weigh 
more per horsepower than Otto en- 
gines. There are many indications 
that the limitations on the power 
output of Diesel -.gines is the anti- 
knock value of the fuel available, as 
in the case of Otto engines. 

The lower volatility of Diese) fuel 

a distinct advantage from the 
standpoint of fire hazard, but it is 
interesting to note that the ignition 
temperature is lower than that of 
gasoline. There is no doubt, how- 
ever, that gasoline spreads a fire 
much more rapidly than does Diesel 
engine fuel aiter ignition has oc- 
curred. 

There is an erroneous belief that 
Diesel engine fuel is inherently 
cheap, Such a mistaken idea has 
arisen because the price of gasoline 
is commonly taken as its price at 
the filling station, including the 
state tax, in quantities as small as 
one gallon. The price of gas oil, 
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TABLE I. 

Effect of Compress’om Retio on Mean Crank-Pin Pressure at Full Throttle 
Bearing Bearing 
Compres- Pres- Pres- 

sion sure Full sure Inertia 

Engine Speed Ratio Throttle, Lbs, Only, Lbs. 
Wright Cyclone 9.......55. 1900 5.5 17,600 20,050 
" 7 Ra ia gach ace ae 7.0 16,300 20,050 
Continental A-70......++++.1485 5.5 3,710 3,485 
“s BaTO.. cnccaceesbene 7.0 3,765 3,485 
Bet ccacesesanneee 5.5 4,710 5,160 
BaTicssssee cee 71.0 4,630 5,160 
Bw, cknanses see 5.5 6,715 7,700 
eae , 2200 7.0 6,370 7,700 
8-Cylinder Automobile..,...1000 5.5 532 286 
os or 7.0 580 286 
- onaeeane 5.5 1,208 1,138 
” cance 7.0 1,222 1,138 
osecesmeee 5.5 2,492 2,590 
esccesmeee 7.0 2,480 2,590 
: seeee 4000 5.5 4,460 4,600 
6 oeness@eee 7.0 4,300 4,600 
- eceee 5000 6.5 7,081 7,251 
" eeeees 0000 7.0 7,027 7,251 








on the other hand, is usually taken 
as its cost delivered to the con- 
sumer close to bulk stations in quan- 
tities of hundreds of gallons without 
consideration of the state tax that 
would certainly be imposed if gas- 
oil should become a common auto- 
motive fuel. Although the price 
differential between Diesel engine 
oil and gasoline at the refineries 
does not at the present time amount 
to more than 1 or 2 cents a 
gallon, the law of supply and de- 
mand would tend to make it even 
less in the event of increased con- 
sumption of the former, 


There are some indications that 
the designers of Diesel and Otto 
aircraft engines may ultimately 


meet on a common ground, where 
fuels heavier than those now com- 
monly used in aircraft engines will 
be delivered mechanically to the in- 
dividual cylinders to burn on a cycle 
which is essentially of the Otto type 
but perhaps leaning slightly toward 
















n ratio on the heat balance of an 
yesterday's installment 


the Diesel type. Such an engine 
| would combine the smal]] fire hazard 
lof the Diesel with the light weight 
and high brake mean effective pres- 
| sure of the Otto type 
Fuel Problem 

technical problem 
is the 
sulfi- 
to 


The greatest 
confronting the oil refiner 
manufacture of gasoline of 
ciently high anti-knock value 
meet the needs of automotive 


gines of constantly increasing com- | 


pression pressure, Anti-knock value 
May be obtained by several means, 
and the extent to which each should 
be employed is a matter to be de- 


been made toward a determination 
of the behavior of fuels in engines 
under varying conditions, much re- 
mains to be learned, Combustion 
chamber temperature and the air- 
fuel ratio of the charge are im- 
portant factors. The engine condi- 
tions under which fuels are rated 
for anti-knock value must parallel 
those existing in the engine des- 
tined to burn the fue], As engine 
design is changed, knock testing 
apparatus and technique must be 
modified to keep pace, Engine de- 
velopment may necessitate the de- 
termination of the anti-knock value 
of fuels under a wide range of con- 
ditions and our present conception 
of the relative anti-knock value of 
various types of’ fuels may have to 
be considerably modified, 





ACID-RESISTING METAL 
BATTERY HOLD-DOWN 


An acid-resisting metal battery 
hold-down has been designed by 
Battery Equipment and Supply 


Company, Chicago, Il., for replace- 
ment use on the Ford “A.” 


termined by the economics of the 
problem, 
While substantial progress has 








Sunnen Takes Service 
For a Ride 
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To further extend its policy of 
jobber co-operation and unusual 
service to its users, the Sunnen 


Products Company of St. Louis, Mo. 
manufacturer of the Sunnen cyl- 
inder grinder and other shop equip- 
ment, has placed a fleet of demon- 
strating service cars in the field. 
One of these demonstrators has 
been placed in each major sales ter- 
ritory. Their function is that of 
demonstration and service only. 


INDUSTRIAL EXTENSION 
CONFERENCE T0 BE 
HELD AT RUTGERS 


September 10 and 11 will be the 
dates of the sixth annual industrial 
extension conference to be conducted 
at Rutgers University by the Uni- 
versity Extension Division. A dis- 
cussion of labor problems in unem- 
ployment, broader aspects of minor 
executive training, office training 
for industrial concerns and round- 
table discussions of foreman train- 








Sek 


They will not sell direct to shops, 

Each car is completely equipped 
with a Sunnen cylinder grinder, &@ 
grit remover and vacuum set, a uni< 
versal grinding stand and the seve 
eral Sunnen valve tools. A jittle 
later they will aso carry the new 
Sunnen piston pin hone. 

Touring from city to city in each 
territory, these cars will call on 
shops, demonstrating the Sunnen 
method of cylinder reconditioning. 





ing in small and large plants are 
scheduled on the preliminary pre- 
gram. 


AMERICAN SALPA PLANT 
TO BE SOLD IN SEPT, 
New Brunswick, N. J., Aug. 11— 
Several large industrial concerns, 
including one of New Brunswick's 
largest firms, have arranged for an 
inspection of the American Salpa 
Company plant at Spotswood, which 
is to be sold to the highest bidder 
early in September. The company 
is in receivership, and Vice-Chan- 
cellor John J. Fallon has signed an 
order authorizing the sale. Thé 
plant cost about $4,000,000 to build, 


SAFETY GLASS — 


is inevitable as 


STANDARD 


EQUIPMENT 


Safety Glass is no longer a special feature. Public 


demand for the necessary and common sense pro- 


{ 


tection of Safety Glass has made its use universal, 


A new car without Safety Glass as standard equip- 


ment 


{ 
Libbey - Owens - Ford Safety Glass is a perfected 


product — manufactured 


will be obsolete 


in the near future. 


4 
by an exclusive process 


~ 
which provides unusual clarity of vision and long life, 


LIBBEY: OWENS: ForRD GLASS COMPANY, TOLEDO, OHIO 


Manufacturers of Highest Quality Flat Drawn Window Glass, Polished Plate 


Glass and Safety Glass; also 


distributors of Figured and Wire Glass 


manufactured by the Blue Ridge Glass Corporation of Kingsport, Tenn, 





The following are usere of L+ O-+ F Safety Glaee: Packard, Grabam, Studée 


baker, Franklin, Reo, Willys, wily 


e-Knight and Ford, Jt ie sleo used im 


Dietrich and Le Baron Custom Bodies, Reo Speed Wagons, Paige Commere 
gial Care, Twin Coaches, Brill Trolley Busee, Cincinnati Trecklees Troll 
Coaches, Bender Bue Bodies, Hackney and Springtield School and Pe 
senger Bus Bodies, White School Buses, York Hoover School Buse Bodied, 


Stineon Aircraft, Gar Wood Boats and Matthew 


s Cruimere 


LIBBEY: OWENS: FORD 


SAFETY GLASS 
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you run the biggest automobile agency in town, a service garage, or di ih do a RI pl cs) 


the smallest corner filling station... Autumn Gold will help you MUMS 
make more money this fall. Autumn Gold is the most practical 


No matter what anti-freeze you have sold in the past...whether 


sales manual you ever saw. Lists 10 ways to increase anti-freeze 
profits...Then tells just how to do these things. 
Cash in on G. P. A.’s big 1931 advertising program. By BIG 


we mean just that...full pages in color in leading national week- A uniform, standard anti-freeze pre- 
pared specially for automobiles. Produced 
oaly by members of Glycerine Producers’ 


A 


lies... biggest radio campaign ever put behind an anti-freeze... 

newspaper advertising in your local dailies. Association. 
Autumn Gold tells you how to get dollars out of this advertis- 

ing. Lay your plans now. Fill in the coupon below. 


Plan to-day Cs oD A 
on oF ®@ ~~ 


RADIATOR GLYCERINE 





